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Sherwood Systems Receives Outstanding Sales Recognition
From Microsoft Corporation

PHOENIX, AZ — JULY 20, 2007 — Sherwood Systems, a Phoenix-based Gold Certified
Microsoft partner, recently received recognition from Microsoft® for outstanding customer
commitment and sales achievement and was named to the Microsoft Dynamics™ President’s
Club. This recognition honors Microsoft Dynamics reselling partners whose commitment to
customers is reflected in their business performance, a high level of sales achievement, and

outstanding customer satisfaction.

“Microsoft congratulates Sherwood Systems on achieving President’s Club status,” said Tami
Reller, corporate vice president, Microsoft. “Sherwood Systems truly understands how important
customers are to Microsoft and makes the extra effort to make their customers’ experiences

memorable.”

“Sherwood Systems’ focus has always been on long term relationships with our clients. Our
ongoing training programs help our clients maximize their investment. Our success is a direct
result of client satisfaction with the responsive support we provide” said Ed Bonaski, Account

Executive, Sherwood Systems.

Sherwood Systems provides implementation, training and consultation services throughout the
southwest for small, mid-market and corporate companies using business applications. Their
specialty is the Microsoft Dynamics GP (Great Plains) application. As a Gold Partner, Sherwood

can also assist you with any custom development needs you have.

Since 1990, Sherwood Systems has been servicing a broad range of industries with needs as
diverse as finance companies, manufacturing, distribution, e-commerce, restaurant headquarters,
non-profit organizations and many more.
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